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FIRM 
INTRODUCTION 

Allied Millennial Partners, LLC ("Allied Millennial") is a broker-dealer registered with the Securities and 
Exchange Commission ("SEC") and a member of the Financial Industry Regulatory Authority ("FINRA"). 
Millennial Advisers, LLC ("Millennial Advisers"), an affiliate of Allied Millennial, is registered with the SEC 
as an Investment Advisor. Detailed information regarding Allied Millennial or Millennial Advisers can be 
found on public websites including and www.adviserinfo.sec.gov.

Brokerage and investment advisory services and fees differ and it is important for you to under-
stand these differences. For more information, free and simple tools are available to research firms and 
financial professionals at Investor.gov/CRS, which also provides educational materials about broker-
dealers, investment advisers, and investing. 

WHAT 
INVESTMENT 
SERVICES AND 
ADVICE CAN 
YOU PROVIDE 
ME? 

Between our affiliates, we offer both broker-dealer (brokerage) and/or investment advisory services to indi-
viduals, high net worth individuals, families, trusts, estates and corporations. 

Allied Millennial Partners, LLC 
Broker-Dealer Services: 

When you open a brokerage account you estab-
lish a transactional, commission-based relation-
ship with Allied Millennial that differs from the 
fee-based, investment advisory services we 
offer through our investment advisory affiliate 
Millennial Advisers, LLC. 

Allied Millennial provides non-discretionary 
brokerage services utilizing a variety of invest-
ment products to include equities, fixed income, 
mutual funds, options, UlTs, limited partner-
ships, private placements and annuities. We 
provide you with individualized recommenda-
tions which are discussed with you prior to 
transacting any purchase or sale. 

If you open a brokerage account, you will pay us 
a transaction based fee, generally referred to as 
a commission, every time you purchase and sell 
an investment. With a brokerage account, you 
have the ability to buy, sell and hold investments 
in your account. 

We provide brokerage services through either a 
cash brokerage account or margin brokerage 
account, based on your eligibility and selection. 
In a cash brokerage account, you must pay for 
your purchases in full at the time of purchase. In 
a margin brokerage account, you must eventual-
ly pay for your purchases in full, but you may 
borrow part of the purchase price from one of 
our clearing firms. With a margin brokerage 
account, you will incur interest costs as a result 
of your margin activity. 

Allied Millennial does not have minimum ac-
count requirements to open a brokerage ac-
count but some of our custodians may require a 
minimum on-going balance to be retained in the 
account. We do not provide on-going monitor-
ing of your brokerage account. 

We do not provide custody of your brokerage 
account. Custody is provided by one of our 
clearing firms: Interactive Brokers (IBKR) or 
INTL FCStone (INTL), 

For a full list of brokerage services that we pro-
vide, please see our Regulation Best Interest 
Disclosure. 

Millennial Advisers, LLC 
Investment Advisory Services: 

Millennial Advisers provides discretionary invest-
ment advisory services to customers typically utiliz-
ing equities and mutual funds but may also include 
other types of investment products such as: bonds, 
ETF's, U.S. government securities, money market 
accounts and real estate investment trusts (REITs), 
depending on your needs and objectives. 

In a discretionary account, your financial profes-
sional will manage the account and will make chang-
es to the allocation as deemed appropriate. Your 
financial professional will determine the securities to 
be purchased and sold in the account without prior 
consultation with you. We may actively trade securi-
ties and hold such investments for periods of 30 
days or less, or maintain positions for longer or 
shorter term periods. 

Millennial Advisers will provide periodic reviews of 
customer accounts at the your request or as required 
based on the signed agreement of services. 

Additional reviews may be triggered by changes with 
a money manager, if applicable, material market 
conditions, economic changes, political events or 
substantial additions/withdrawals from the estab-
lished plan. 

The nature and the frequency of the account reviews 
depends on the type of investment account being 
managed. Customers will be requested and invited 
to participate in at least an annual review. Reviews 
are conducted to help determine if your financial 
situation, goals, objectives and/or risk tolerance have 
changed. 

We offer asset-based fees for our investment ser-
vices which are based on the assets we have under 
management for you in your account. There is no 
minimum account requirement to open an invest-
ment advisory account. 

We do not provide custody of your assets. Custody 
for investment advisory services is provided by 
Charles Schwab, Interactive Brokers or INTL 
FCStone (INTL). 

For a full list of investment advisory services we pro-
vide, please see our ADV Part 2A Brochure. 
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$OOLHG�0LOOHQQLDO�3DUWQHUV��//&�����0LOOHQQLDO�$GYLVHUV��//& 

)RUP�&56�&XVWRPHU�5HODWLRQVKLS�6XPPDU\ 

$OOLHG� 0LOOHQQLDO� 3DUWQHUV�� //&� �³$OOLHG�0LOOHQQLDO´��LV�D�EURNHU-GHDOHU�UHJLVWHUHG�ZLWK�WKH�6HFXULWLHV�DQG�
([FKDQJH�&RPPLVVLRQ� �³6(&´�� DQG� D�PHPEHU� RI� WKH� )LQDQFLDO� ,QGXVWU\�5HJXODWRU\�$XWKRULW\� �³),15$´����
0LOOHQQLDO�$GYLVHUV��//&� �³0LOOHQQLDO�$GYLVHUV´���DQ�DIILOLDWH�RI�$OOLHG�0LOOHQQLDO��LV�UHJLVWHUHG�ZLWK�WKH�6(&�
DV�DQ� ,QYHVWPHQW�$GYLVRU�� �'HWDLOHG� LQIRUPDWLRQ� UHJDUGLQJ�$OOLHG�0LOOHQQLDO� RU�0LOOHQQLDO�$GYLVHUV�FDQ�EH�
IRXQG�RQ�SXEOLF�ZHEVLWHV�LQFOXGLQJ�ZZZ�ILQUD�RUJ�DQG��ZZZ�DGYLVHULQIR�VHF�JRY��� 

%URNHUDJH�DQG� LQYHVWPHQW�DGYLVRU\�VHUYLFHV�DQG� IHHV�GLIIHU� DQG� LW� LV� LPSRUWDQW� IRU� \RX� WR�XQGHU�
VWDQG� WKHVH�GLIIHUHQFHV�� �)RU�PRUH�LQIRUPDWLRQ��IUHH�DQG�VLPSOH�WRROV�DUH�DYDLODEOH�WR�UHVHDUFK�ILUPV�DQG�
ILQDQFLDO� SURIHVVLRQDOV� DW� ,QYHVWRU�JRY�&56�� ZKLFK� DOVR� SURYLGHV� HGXFDWLRQDO� PDWHULDOV� DERXW� EURNHU-
GHDOHUV��LQYHVWPHQW�DGYLVHUV��DQG�LQYHVWLQJ� 

FIRM  
INTRODUCTION 

WHAT  
INVESTMENT  
SERVICES AND 
ADVICE CAN  
YOU PROVIDE 
ME? 

%HWZHHQ�RXU�DIILOLDWHV��ZH�RIIHU�ERWK�EURNHU-GHDOHU��EURNHUDJH��DQG�RU�LQYHVWPHQW�DGYLVRU\�VHUYLFHV�WR�LQGL�
YLGXDOV��KLJK�QHW�ZRUWK�LQGLYLGXDOV��IDPLOLHV��WUXVWV��HVWDWHV�DQG�FRUSRUDWLRQV� 

$OOLHG�0LOOHQQLDO�3DUWQHUV��//&� 
%URNHU-'HDOHU�6HUYLFHV� 

 
:KHQ�\RX�RSHQ�D�EURNHUDJH�DFFRXQW�\RX�HVWDE�
OLVK�D� WUDQVDFWLRQDO�� FRPPLVVLRQ-EDVHG� UHODWLRQ�
VKLS� ZLWK� $OOLHG� 0LOOHQQLDO� WKDW� GLIIHUV� IURP� WKH�
IHH-EDVHG�� LQYHVWPHQW� DGYLVRU\� VHUYLFHV� ZH�
RIIHU� WKURXJK� RXU� LQYHVWPHQW� DGYLVRU\� DIILOLDWH�
0LOOHQQLDO�$GYLVHUV��//&�� 
 
$OOLHG� 0LOOHQQLDO� SURYLGHV� QRQ-GLVFUHWLRQDU\�
EURNHUDJH� VHUYLFHV� XWLOL]LQJ� D� YDULHW\� RI� LQYHVW�
PHQW�SURGXFWV�WR�LQFOXGH�HTXLWLHV��IL[HG�LQFRPH���
PXWXDO� IXQGV�� RSWLRQV�� 8,7V�� OLPLWHG� SDUWQHU�
VKLSV�� SULYDWH� SODFHPHQWV� DQG� DQQXLWLHV�� :H�
SURYLGH� \RX� ZLWK� LQGLYLGXDOL]HG� UHFRPPHQGD�
WLRQV� ZKLFK� DUH� GLVFXVVHG� ZLWK� \RX� SULRU� WR�
WUDQVDFWLQJ�DQ\�SXUFKDVH�RU�VDOH� 
 
,I�\RX�RSHQ�D�EURNHUDJH�DFFRXQW��\RX�ZLOO�SD\�XV�
D�WUDQVDFWLRQ�EDVHG�IHH��JHQHUDOO\�UHIHUUHG�WR�DV�
D�FRPPLVVLRQ��HYHU\�WLPH�\RX�SXUFKDVH�DQG�VHOO�
DQ� LQYHVWPHQW�� �:LWK�D�EURNHUDJH�DFFRXQW�� \RX�
KDYH�WKH�DELOLW\�WR�EX\��VHOO�DQG�KROG�LQYHVWPHQWV�
LQ�\RXU�DFFRXQW� 
 
:H�SURYLGH�EURNHUDJH�VHUYLFHV�WKURXJK�HLWKHU�D�
FDVK� EURNHUDJH� DFFRXQW� RU� PDUJLQ� EURNHUDJH�
DFFRXQW��EDVHG�RQ�\RXU�HOLJLELOLW\�DQG�VHOHFWLRQ��
,Q�D�FDVK�EURNHUDJH�DFFRXQW�� \RX�PXVW�SD\� IRU�
\RXU�SXUFKDVHV�LQ�IXOO�DW�WKH�WLPH�RI�SXUFKDVH��,Q�
D�PDUJLQ�EURNHUDJH�DFFRXQW��\RX�PXVW�HYHQWXDO�
O\� SD\� IRU� \RXU� SXUFKDVHV� LQ� IXOO�� EXW� \RX�PD\�
ERUURZ� SDUW� RI� WKH� SXUFKDVH� SULFH� IURP� RQH� RI�
RXU� FOHDULQJ� ILUPV�� � :LWK� D� PDUJLQ� EURNHUDJH�
DFFRXQW��\RX�ZLOO� LQFXU�LQWHUHVW�FRVWV�DV�D�UHVXOW�
RI�\RXU�PDUJLQ�DFWLYLW\�� 
 
$OOLHG� 0LOOHQQLDO� GRHV� QRW� KDYH� PLQLPXP� DF�
FRXQW� UHTXLUHPHQWV� WR� RSHQ� D� EURNHUDJH� DF�
FRXQW�EXW�VRPH�RI�RXU�FXVWRGLDQV�PD\�UHTXLUH�D�
PLQLPXP�RQ-JRLQJ�EDODQFH�WR�EH�UHWDLQHG�LQ�WKH�
DFFRXQW�� �:H�GR�QRW� SURYLGH�RQ-JRLQJ�PRQLWRU�
LQJ�RI�\RXU�EURNHUDJH�DFFRXQW� 
 
:H� GR� QRW� SURYLGH� FXVWRG\� RI� \RXU� EURNHUDJH�
DFFRXQW�� � &XVWRG\� LV� SURYLGHG� E\� RQH� RI� RXU�
FOHDULQJ� ILUPV�� ,QWHUDFWLYH� %URNHUV� �,%.5�� RU�
,17/�)&6WRQH��,17/��� 
 
)RU�D�IXOO� OLVW�RI�EURNHUDJH�VHUYLFHV�WKDW�ZH�SUR�
YLGH�� SOHDVH� VHH� RXU� 5HJXODWLRQ� %HVW� ,QWHUHVW�
'LVFORVXUH� 
 

0LOOHQQLDO�$GYLVHUV��//&� 
,QYHVWPHQW�$GYLVRU\�6HUYLFHV� 

 
0LOOHQQLDO� $GYLVHUV� SURYLGHV� GLVFUHWLRQDU\� LQYHVW�
PHQW� DGYLVRU\� VHUYLFHV� WR� FXVWRPHUV� W\SLFDOO\� XWLOL]�
LQJ�HTXLWLHV� DQG�PXWXDO� IXQGV� EXW�PD\� DOVR� LQFOXGH�
RWKHU� W\SHV�RI� LQYHVWPHQW�SURGXFWV�VXFK�DV�� �ERQGV��
(7)¶V�� 8�6�� JRYHUQPHQW� VHFXULWLHV�� PRQH\� PDUNHW�
DFFRXQWV�DQG� UHDO�HVWDWH� LQYHVWPHQW� WUXVWV� �5(,7V���
GHSHQGLQJ�RQ�\RXU�QHHGV�DQG�REMHFWLYHV��� 

,Q� D� GLVFUHWLRQDU\� DFFRXQW�� \RXU� ILQDQFLDO� SURIHV�
VLRQDO�ZLOO�PDQDJH�WKH�DFFRXQW�DQG�ZLOO�PDNH�FKDQJ�
HV� WR� WKH� DOORFDWLRQ� DV� GHHPHG� DSSURSULDWH�� � <RXU�
ILQDQFLDO�SURIHVVLRQDO�ZLOO�GHWHUPLQH�WKH�VHFXULWLHV�WR�
EH� SXUFKDVHG� DQG� VROG� LQ� WKH� DFFRXQW�ZLWKRXW� SULRU�
FRQVXOWDWLRQ�ZLWK�\RX���:H�PD\�DFWLYHO\�WUDGH�VHFXUL�
WLHV� DQG� KROG� VXFK� LQYHVWPHQWV� IRU� SHULRGV� RI� ���
GD\V� RU� OHVV�� RU� PDLQWDLQ� SRVLWLRQV� IRU� ORQJHU� RU�
VKRUWHU�WHUP�SHULRGV� 

0LOOHQQLDO� $GYLVHUV� ZLOO� SURYLGH� SHULRGLF� UHYLHZV� RI�
FXVWRPHU�DFFRXQWV�DW�WKH�\RXU�UHTXHVW�RU�DV�UHTXLUHG�
EDVHG�RQ�WKH�VLJQHG�DJUHHPHQW�RI�VHUYLFHV��� 

$GGLWLRQDO�UHYLHZV�PD\�EH�WULJJHUHG�E\�FKDQJHV�ZLWK�
D� PRQH\� PDQDJHU�� LI� DSSOLFDEOH�� PDWHULDO� PDUNHW�
FRQGLWLRQV�� HFRQRPLF� FKDQJHV�� SROLWLFDO� HYHQWV� RU�
VXEVWDQWLDO� DGGLWLRQV�ZLWKGUDZDOV� IURP� WKH� HVWDE�
OLVKHG�SODQ� 

7KH�QDWXUH�DQG�WKH�IUHTXHQF\�RI�WKH�DFFRXQW�UHYLHZV�
GHSHQGV� RQ� WKH� W\SH� RI� LQYHVWPHQW� DFFRXQW� EHLQJ�
PDQDJHG�� �&XVWRPHUV�ZLOO�EH� UHTXHVWHG�DQG� LQYLWHG�
WR�SDUWLFLSDWH� LQ�DW� OHDVW�DQ�DQQXDO�UHYLHZ�� �5HYLHZV�
DUH� FRQGXFWHG� WR� KHOS� GHWHUPLQH� LI� \RXU� ILQDQFLDO�
VLWXDWLRQ��JRDOV��REMHFWLYHV�DQG�RU�ULVN�WROHUDQFH�KDYH�
FKDQJHG�� 

:H�RIIHU�DVVHW-EDVHG� IHHV� IRU� RXU� LQYHVWPHQW� VHU�
YLFHV�ZKLFK�DUH�EDVHG�RQ�WKH�DVVHWV�ZH�KDYH�XQGHU�
PDQDJHPHQW� IRU� \RX� LQ� \RXU� DFFRXQW�� � 7KHUH� LV� QR�
PLQLPXP� DFFRXQW� UHTXLUHPHQW� WR� RSHQ� DQ� LQYHVW�
PHQW�DGYLVRU\�DFFRXQW� 

:H�GR�QRW�SURYLGH�FXVWRG\�RI�\RXU�DVVHWV���&XVWRG\�
IRU� LQYHVWPHQW� DGYLVRU\� VHUYLFHV� LV� SURYLGHG� E\�
&KDUOHV� 6FKZDE�� ,QWHUDFWLYH� %URNHUV� RU� ,17/�
)&6WRQH��,17/�� 

)RU�D�IXOO�OLVW�RI�LQYHVWPHQW�DGYLVRU\�VHUYLFHV�ZH�SUR�
YLGH���SOHDVH�VHH�RXU�$'9�3DUW��$�%URFKXUH�� 



WHAT 
INVESTMENT 
SERVICES AND 
ADVICE CAN 
YOU PROVIDE 
ME? 
(CONT.) 

Depending on your needs and investment objectives, we can provide you with services in a brokerage ac-
count, investment advisory account, or both at the same time. This document gives you a summary of the 
types of services we provide and how you pay. Please feel free at any time to ask us for more information 
regarding any of our services. 

You should carefully consider which types of accounts and services are right for you. All of our 
services are designed to take into account your investment objectives, your risk tolerance, your 
time horizon, and other financial decisions important to you. 

CONVERSATION STARTERS. Ask your financial professional: 
• Given my financial situation, should I choose an investment advisory service? Should I choose 

a brokerage service? Should I choose both types of services? Why or why not? 
• How will you choose investments to recommend to me? 
• What is your relevant experience, including your licenses, education and other qualifications? 

What do these qualifications mean? 

For Additional Information on our services please see our Reg BI Disclosure and our ADV Part 2A 
Brochure Items 4 and 13. 

WHAT FEES 
WILL I PAY? 

Broker-Dealer Services: 

In a brokerage account, you will pay transaction-
based fees for trades you decide to enter into, 
such as buying and selling stocks, bonds, mutual 
funds, and other investment purchases and sales. 
These transaction-based fees are generally re-
ferred to as a "commission," "mark up," "sales 
load," or a "sales charge." 

Allied Millennial charges a maximum commission 
of $100 per transaction for buys and sells that are 
completed in a brokerage account for equities and 
options. In addition to the commission, there is a 
flat rate transaction fee of $14.95 per trade. 

For debt securities, including preferred securities 
and CDs, we may apply a charge (i.e., markup) of 
up to 2% of the amount of your secondary market 
transaction, depending on a host of transaction-
specific details (e.g., par value, interest rate, ma-
turity date). 

Allied Millennial currently offers hundreds of mutu-
al funds varying in share class structure and in-
vestment style. If you invest in mutual funds in a 
brokerage capacity, we receive direct and indirect 
compensation in connection with such mutual fund 
investments. Front-end sales charge fees may be 
charged and paid to us, including your financial 
professional, when you purchase a fund. The front 
-end sales charge is deducted from the initial in-
vestment on certain share classes. This charge 
normally ranges from 0.00% to 5.75%. 

Mutual Fund annual 12b-1 fees, also known as 
trails, are paid by the fund and paid to us out of 
fund assets under a distribution and servicing ar-
rangement to cover distribution expenses and 
sometimes shareholder service expenses that we 
may provide on the fund's behalf. These fees 
range from 0.00% to 1.00%, but the majority of 
these fees are below 0.85%. 

There are various operational services provided to 
you through a brokerage account, most of which 
are provided and charged by our clearing firms/ 
custodians, and some of which we receive com-
pensation on. The fee schedule for these services 
is described in your account opening documents. 

Investment Advisory Services: 

Management or investment advisory fees are asset-
based fees charged by Millennial Advisers associat-
ed with the day-to-day responsibilities of monitoring 
and managing your investment advisory account. 

Our investment advisory fees cover the review of the 
your financial goals, net worth, cash flow, tax plan-
ning, insurance needs, estate analysis, retirement 
planning, portfolio review, educational planning and 
charitable donations. 

Once our financial professionals have a full under-
standing of the your personal, professional, business 
and financial situation, they will be able to provide 
you with an investment strategy. 

The annual fees for investment advisory services are 
based upon a percentage of assets under manage-
ment and generally range from 0.50% - 2.75%. 

The annual fee will be charged monthly based on the 
value of the assets held in the account on the last 
business day for the previous month. The invest-
ment advisory fees are negotiable and are billed in 
arrears based upon the previous month. 

The amount paid to your financial professional does 
not vary based on they type of investment we select 
on your behalf or recommend to you. The asset-
based fee reduces the value of your account and will 
be deducted from your account. 

The annual investment advisory fee does not include 
any transactional fees. You will pay a transaction 
fee of up to $14.95 per transaction for all buy and 
sell trades completed in your investment advisory 
account. 

In addition to your investment advisory fees there 
are various operational services provided to you 
through investment advisory account, most of which 
are provided and charged by our clearing firms/ 
custodians, and some of which we receive compen-
sation on. The fee schedule for these services is 
described in your account opening documents. 
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'HSHQGLQJ�RQ�\RXU�QHHGV�DQG�LQYHVWPHQW�REMHFWLYHV��ZH�FDQ�SURYLGH�\RX�ZLWK�VHUYLFHV�LQ�D�EURNHUDJH�DF�
FRXQW��LQYHVWPHQW�DGYLVRU\�DFFRXQW��RU�ERWK�DW�WKH�VDPH�WLPH���7KLV�GRFXPHQW�JLYHV�\RX�D�VXPPDU\�RI�WKH�
W\SHV�RI�VHUYLFHV�ZH�SURYLGH�DQG�KRZ�\RX�SD\���3OHDVH�IHHO�IUHH�DW�DQ\�WLPH�WR�DVN�XV�IRU�PRUH�LQIRUPDWLRQ�
UHJDUGLQJ�DQ\�RI�RXU�VHUYLFHV� 

<RX�VKRXOG�FDUHIXOO\�FRQVLGHU�ZKLFK� W\SHV RI�DFFRXQWV�DQG�VHUYLFHV�DUH� ULJKW� IRU�\RX�� �$OO�RI�RXU�
VHUYLFHV� DUH� GHVLJQHG� WR� WDNH� LQWR� DFFRXQW� \RXU� LQYHVWPHQW� REMHFWLYHV�� \RXU� ULVN� WROHUDQFH�� \RXU�
WLPH�KRUL]RQ��DQG�RWKHU�ILQDQFLDO�GHFLVLRQV�LPSRUWDQW�WR�\RX���� 

&219(56$7,21�67$57(56���$VN�\RXU�ILQDQFLDO�SURIHVVLRQDO� 

· *LYHQ�P\�ILQDQFLDO�VLWXDWLRQ��VKRXOG�,�FKRRVH�DQ�LQYHVWPHQW�DGYLVRU\�VHUYLFH"��6KRXOG�,�FKRRVH�
D�EURNHUDJH�VHUYLFH"��6KRXOG�,�FKRRVH�ERWK�W\SHV�RI�VHUYLFHV"��:K\�RU�ZK\�QRW" 

· +RZ�ZLOO�\RX�FKRRVH�LQYHVWPHQWV�WR�UHFRPPHQG�WR�PH" 

· :KDW� LV�\RXU� UHOHYDQW�H[SHULHQFH�� LQFOXGLQJ�\RXU� OLFHQVHV��HGXFDWLRQ�DQG�RWKHU�TXDOLILFDWLRQV"��
:KDW�GR�WKHVH�TXDOLILFDWLRQV�PHDQ" 

 
)RU� $GGLWLRQDO� ,QIRUPDWLRQ� RQ� RXU� VHUYLFHV� SOHDVH� VHH� RXU� 5HJ� %,� 'LVFORVXUH� DQG� RXU� $'9� 3DUW� �$������
%URFKXUH�,WHPV���DQG����� 

WHAT  
INVESTMENT  
SERVICES AND 
ADVICE CAN  
YOU PROVIDE 
ME? 
(CONT.) 

WHAT FEES  
WILL I PAY? 

%URNHU-'HDOHU�6HUYLFHV� 

,Q� D� EURNHUDJH� DFFRXQW�� \RX�ZLOO� SD\� WUDQVDFWLRQ-
EDVHG� IHHV� IRU� WUDGHV� \RX� GHFLGH� WR� HQWHU� LQWR��
VXFK�DV�EX\LQJ�DQG�VHOOLQJ�VWRFNV��ERQGV��PXWXDO�
IXQGV��DQG�RWKHU�LQYHVWPHQW�SXUFKDVHV�DQG�VDOHV��
7KHVH� WUDQVDFWLRQ-EDVHG� IHHV� DUH� JHQHUDOO\� UH�
IHUUHG� WR� DV� D� ³FRPPLVVLRQ�´� ³PDUN� XS�´� ³VDOHV�
ORDG�´�RU�D�³VDOHV�FKDUJH�´� 
 
$OOLHG�0LOOHQQLDO� FKDUJHV� D�PD[LPXP� FRPPLVVLRQ�
RI������SHU�WUDQVDFWLRQ�IRU�EX\V�DQG�VHOOV�WKDW�DUH�
FRPSOHWHG�LQ�D�EURNHUDJH�DFFRXQW�IRU�HTXLWLHV�DQG�
RSWLRQV�� � ,Q�DGGLWLRQ�WR� WKH�FRPPLVVLRQ�� WKHUH� LV�D�
IODW�UDWH�WUDQVDFWLRQ�IHH�RI��������SHU�WUDGH�� 

)RU� GHEW� VHFXULWLHV�� LQFOXGLQJ� SUHIHUUHG� VHFXULWLHV�
DQG�&'V��ZH�PD\�DSSO\�D�FKDUJH��L�H���PDUNXS��RI�
XS�WR����RI�WKH�DPRXQW�RI�\RXU�VHFRQGDU\�PDUNHW�
WUDQVDFWLRQ�� GHSHQGLQJ� RQ� D� KRVW� RI� WUDQVDFWLRQ-
VSHFLILF� GHWDLOV� �H�J��� SDU� YDOXH�� LQWHUHVW� UDWH��PD�
WXULW\�GDWH��� 

$OOLHG�0LOOHQQLDO�FXUUHQWO\�RIIHUV�KXQGUHGV�RI�PXWX�
DO� IXQGV� YDU\LQJ� LQ� VKDUH� FODVV� VWUXFWXUH� DQG� LQ�
YHVWPHQW� VW\OH�� ,I� \RX� LQYHVW� LQ�PXWXDO� IXQGV� LQ� D�
EURNHUDJH�FDSDFLW\��ZH�UHFHLYH�GLUHFW�DQG� LQGLUHFW�
FRPSHQVDWLRQ�LQ�FRQQHFWLRQ�ZLWK�VXFK�PXWXDO�IXQG�
LQYHVWPHQWV��)URQW-HQG�VDOHV�FKDUJH� IHHV�PD\�EH�
FKDUJHG� DQG� SDLG� WR� XV�� LQFOXGLQJ� \RXU� ILQDQFLDO�
SURIHVVLRQDO��ZKHQ�\RX�SXUFKDVH�D�IXQG��7KH�IURQW
-HQG� VDOHV� FKDUJH� LV� GHGXFWHG� IURP� WKH� LQLWLDO� LQ�
YHVWPHQW� RQ� FHUWDLQ� VKDUH� FODVVHV�� 7KLV� FKDUJH�
QRUPDOO\�UDQJHV�IURP�������WR�������� 

0XWXDO� )XQG� DQQXDO� ��E-�� IHHV�� DOVR� NQRZQ� DV�
WUDLOV�� DUH� SDLG�E\� WKH� IXQG� DQG� SDLG� WR� XV� RXW� RI�
IXQG�DVVHWV�XQGHU�D�GLVWULEXWLRQ�DQG� VHUYLFLQJ�DU�
UDQJHPHQW� WR� FRYHU� GLVWULEXWLRQ� H[SHQVHV� DQG�
VRPHWLPHV�VKDUHKROGHU�VHUYLFH�H[SHQVHV� WKDW�ZH�
PD\� SURYLGH� RQ� WKH� IXQG¶V� EHKDOI�� � � 7KHVH� IHHV�
UDQJH� IURP� ������ WR� ������� EXW� WKH� PDMRULW\� RI�
WKHVH�IHHV�DUH�EHORZ�������� 

7KHUH�DUH�YDULRXV�RSHUDWLRQDO�VHUYLFHV�SURYLGHG�WR�
\RX� WKURXJK� D� EURNHUDJH� DFFRXQW��PRVW� RI� ZKLFK�
DUH� SURYLGHG� DQG� FKDUJHG� E\� RXU� FOHDULQJ� ILUPV�
FXVWRGLDQV�� DQG� VRPH� RI� ZKLFK� ZH� UHFHLYH� FRP�
SHQVDWLRQ�RQ��7KH�IHH�VFKHGXOH�IRU�WKHVH�VHUYLFHV�
LV�GHVFULEHG�LQ�\RXU�DFFRXQW�RSHQLQJ�GRFXPHQWV� 

� 

,QYHVWPHQW�$GYLVRU\�6HUYLFHV� 

0DQDJHPHQW�RU�LQYHVWPHQW�DGYLVRU\�IHHV�DUH�DVVHW-
EDVHG�IHHV�FKDUJHG�E\�0LOOHQQLDO�$GYLVHUV�DVVRFLDW�
HG�ZLWK� WKH�GD\-WR-GD\� UHVSRQVLELOLWLHV�RI�PRQLWRULQJ�
DQG�PDQDJLQJ�\RXU�LQYHVWPHQW�DGYLVRU\�DFFRXQW���� 

2XU�LQYHVWPHQW�DGYLVRU\�IHHV�FRYHU�WKH�UHYLHZ�RI�WKH�
\RXU� ILQDQFLDO� JRDOV�� QHW�ZRUWK�� FDVK� IORZ�� WD[� SODQ�
QLQJ�� LQVXUDQFH� QHHGV�� HVWDWH� DQDO\VLV�� UHWLUHPHQW�
SODQQLQJ�� SRUWIROLR� UHYLHZ�� HGXFDWLRQDO� SODQQLQJ� DQG�
FKDULWDEOH�GRQDWLRQV�� 
 
2QFH� RXU� ILQDQFLDO� SURIHVVLRQDOV� KDYH� D� IXOO� XQGHU�
VWDQGLQJ�RI�WKH�\RXU�SHUVRQDO��SURIHVVLRQDO��EXVLQHVV�
DQG� ILQDQFLDO� VLWXDWLRQ�� WKH\� ZLOO� EH� DEOH� WR� SURYLGH�
\RX�ZLWK�DQ�LQYHVWPHQW�VWUDWHJ\� 
 
7KH�DQQXDO�IHHV�IRU�LQYHVWPHQW�DGYLVRU\�VHUYLFHV�DUH�
EDVHG�XSRQ�D�SHUFHQWDJH�RI�DVVHWV�XQGHU�PDQDJH�
PHQW�DQG�JHQHUDOO\�UDQJH�IURP�������-�������� 
� 
7KH�DQQXDO�IHH�ZLOO�EH�FKDUJHG�PRQWKO\�EDVHG�RQ�WKH�
YDOXH� RI� WKH� DVVHWV� KHOG� LQ� WKH� DFFRXQW� RQ� WKH� ODVW�
EXVLQHVV� GD\� IRU� WKH� SUHYLRXV� PRQWK�� � 7KH� LQYHVW�
PHQW� DGYLVRU\� IHHV�DUH�QHJRWLDEOH� DQG� DUH� ELOOHG� LQ�
DUUHDUV�EDVHG�XSRQ�WKH�SUHYLRXV�PRQWK�� 

7KH�DPRXQW�SDLG�WR�\RXU�ILQDQFLDO�SURIHVVLRQDO�GRHV�
QRW�YDU\�EDVHG�RQ�WKH\�W\SH�RI�LQYHVWPHQW�ZH�VHOHFW�
RQ� \RXU� EHKDOI� RU� UHFRPPHQG� WR� \RX�� � 7KH� DVVHW-
EDVHG�IHH�UHGXFHV�WKH�YDOXH�RI�\RXU�DFFRXQW�DQG�ZLOO�
EH�GHGXFWHG�IURP�\RXU�DFFRXQW� 

7KH�DQQXDO�LQYHVWPHQW�DGYLVRU\�IHH�GRHV�QRW�LQFOXGH�
DQ\� WUDQVDFWLRQDO� IHHV�� � <RX� ZLOO� SD\� D� WUDQVDFWLRQ�
IHH� RI� XS� WR� ������� SHU� WUDQVDFWLRQ� IRU� DOO� EX\� DQG�
VHOO� WUDGHV� FRPSOHWHG� LQ� \RXU� LQYHVWPHQW� DGYLVRU\�
DFFRXQW��� 

,Q� DGGLWLRQ� WR� \RXU� LQYHVWPHQW� DGYLVRU\� IHHV� WKHUH�
DUH� YDULRXV� RSHUDWLRQDO� VHUYLFHV� SURYLGHG� WR� \RX�
WKURXJK� LQYHVWPHQW�DGYLVRU\�DFFRXQW��PRVW�RI�ZKLFK�
DUH� SURYLGHG� DQG� FKDUJHG� E\� RXU� FOHDULQJ� ILUPV�
FXVWRGLDQV��DQG�VRPH�RI�ZKLFK�ZH�UHFHLYH�FRPSHQ�
VDWLRQ� RQ�� � � 7KH� IHH� VFKHGXOH� IRU� WKHVH� VHUYLFHV� LV�
GHVFULEHG�LQ�\RXU�DFFRXQW�RSHQLQJ�GRFXPHQWV� 

 



WHAT FEES 
WILL I PAY? 
(CONT.) 

For brokerage accounts, you will be charged with each new purchase or sell completed in your account 
and therefore Allied Millennial and our financial professionals may have an incentive to encourage you to 
invest more assets. 

For investment advisory accounts, the more assets in your advisory account, the more you will pay in 
fees, and therefore Millennial Advisers and our financial professionals may have an incentive to encourage 
you to increase the assets in your account. 

You will pay fees and costs whether you make or lose money on your investments. Fees and costs 
will reduce any amount of money you make on your investments over time. Please make sure you 
understand what fees and costs you are paying. 

CONVERSATION STARTER. Ask your financial professional: 
• Help me understand how these fees and costs might affect my investments? If I give you 

$10,000 to invest, how much will go to fees and costs, and how much will be invested for me? 

For Additional Information on specific fees and how fees are calculated, refer to our Reg BI Disclosure, 
our ADV Part 2A Brochure Item 5 and your account application paperwork. 

WHAT ARE YOUR 
LEGAL 
OBLIGATIONS TO 
ME WHEN 
PROVIDING 
RECOMMENDA- 
TIONS AS MY 
BROKER-DEALER 
OR WHEN ACTING 
AS MY 
INVESTMENT 
ADVISER? 

HOW ELSE DOES 
YOUR FIRM MAKE 
MONEY AND 
WHAT CONFLICTS 
OF INTERESTS 
DO YOU HAVE? 

When we provide you with a recommendation as your broker-dealer or act as your investment ad-
viser, we have to act in your best interest and not put our interest ahead of yours. At the same 
time, the way we make money creates some conflicts with your interests. You should understand 
and ask us about these conflicts because they can affect the investment advice we provide you. 
Here are some examples to help you understand what this means: 

Financial professionals of Millennial Advisers will also be registered with our broker-dealer affiliate Allied 
Millennial. Allied Millennial financial professionals will receive compensation for brokerage services com-
pleted as representatives of the broker-dealer. However, financial professionals of Allied Millennial will not 
receive compensation in their capacity as registered representatives of the broker-dealer for execution of 
advisory investment services performed on the behalf of Millennial Advisers' customers. 

Financial professionals of both Allied Millennial and Millennial Advisers may be licensed insurance agents 
and insurance brokers of various insurance companies offering life, health and annuity products. In such 
capacities, financial professionals may receive commissions, fees and/or other compensation. Customers 
are under no obligation to purchase these services and/or products through our financial professionals, 
Allied Millennial or Millennial Advisers. 

Allied Millennial and Millennial Advisers are under common control and ownership of Disruptive Ventures 
LLC. Disruptive Ventures, LLC is a special purpose investment vehicle created to sell membership interests 
and use the net proceeds to purchase restricted securities of various privately held companies. Additional 
information regarding Disruptive Ventures LLC is available at www.disruptiveventuresfund.com. 

Allied Millennial has a revenue sharing agreement on file with each of our custodians (INTL and IBKR), 
regarding fees collected from margin interest, cash balances/sweep accounts, processing/handling 
fees, and other miscellaneous fees. Notwithstanding this conflict, Allied Millennial does not believe that 
this arrangement interferes with its provision of recommendations to customers because of its practices 
and controls. We do not pay our Financial Professionals any of the revenue-sharing fees listed above. 

Customers should be aware that the receipt of additional compensation by Allied Millennial, Millennial Ad-
visers and its Financial Professionals creates a conflict of interest that may impair the objectivity of our 
firms and these individuals when making recommendations. We endeavor at all times to put the interest of 
our customers first as part of our high standards of commercial honor and integrity, industry rules and regu-
lations, and our firms' best practices. 

You are encouraged to ask us about any conflicts presented and review your account paperwork, our Reg 
BI Disclosure and our ADV Part 2A Brochure for additional details on these sources of compensation and 
the associated conflicts of interest. 

CONVERSATION STARTER. Ask your financial professional: 
• How might your conflicts of interest affect me, and how will you address them? 

For Additional Information about our conflicts please see our Reg BI Disclosure and our ADV Part 2A 
Brochure Items 5, 10 and 14. 

HOW DO YOUR 
FINANCIAL 
PROFESSIONALS 
MAKE MONEY? 

For investment advisory services provided through Millennial Advisers, our financial professionals are com-
pensated through the investment advisory service fees described on page 2 of this Relationship Summary. 

For broker-dealer or brokerage services provided through Allied Millennial, our financial professionals re-
ceive commissions for investment products they may sell to you in a brokerage account in their capacity as 
registered representatives of the broker-dealer. The level of compensation received for transactions in a 
brokerage account depends on the type of product purchased. 

To eliminate potential conflicts, neither Allied Millennial nor Millennial Advisers use a performance-based 
fee structure. 
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)RU�EURNHUDJH�DFFRXQWV��\RX�ZLOO�EH�FKDUJHG�ZLWK�HDFK�QHZ�SXUFKDVH�RU�VHOO�FRPSOHWHG�LQ�\RXU�DFFRXQW�
DQG�WKHUHIRUH�$OOLHG�0LOOHQQLDO�DQG�RXU�ILQDQFLDO�SURIHVVLRQDOV�PD\�KDYH�DQ�LQFHQWLYH�WR�HQFRXUDJH�\RX�WR�
LQYHVW�PRUH�DVVHWV� 

)RU� LQYHVWPHQW�DGYLVRU\�DFFRXQWV�� WKH�PRUH�DVVHWV� LQ�\RXU�DGYLVRU\�DFFRXQW�� WKH�PRUH�\RX�ZLOO�SD\� LQ�
IHHV��DQG�WKHUHIRUH�0LOOHQQLDO�$GYLVHUV�DQG�RXU�ILQDQFLDO�SURIHVVLRQDOV�PD\�KDYH�DQ�LQFHQWLYH�WR�HQFRXUDJH�
\RX�WR�LQFUHDVH�WKH�DVVHWV�LQ�\RXU�DFFRXQW� 

<RX�ZLOO�SD\�IHHV�DQG�FRVWV�ZKHWKHU�\RX�PDNH�RU�ORVH�PRQH\�RQ�\RXU�LQYHVWPHQWV��)HHV�DQG�FRVWV�
ZLOO�UHGXFH�DQ\�DPRXQW�RI�PRQH\�\RX�PDNH�RQ�\RXU�LQYHVWPHQWV�RYHU�WLPH��3OHDVH�PDNH�VXUH�\RX�
XQGHUVWDQG�ZKDW�IHHV�DQG�FRVWV�\RX�DUH�SD\LQJ� 

&219(56$7,21�67$57(5���$VN�\RXU�ILQDQFLDO�SURIHVVLRQDO� 
· +HOS� PH� XQGHUVWDQG� KRZ� WKHVH� IHHV� DQG� FRVWV� PLJKW� DIIHFW� P\� LQYHVWPHQWV"� � ,I� ,� JLYH� \RX�
��������WR�LQYHVW��KRZ�PXFK�ZLOO�JR�WR�IHHV�DQG�FRVWV��DQG�KRZ�PXFK�ZLOO�EH�LQYHVWHG�IRU�PH" 

 
)RU�$GGLWLRQDO�,QIRUPDWLRQ�RQ�VSHFLILF�IHHV�DQG�KRZ�IHHV�DUH�FDOFXODWHG��UHIHU�WR�RXU�5HJ�%,�'LVFORVXUH��
RXU�$'9�3DUW��$�%URFKXUH�,WHP���DQG�\RXU�DFFRXQW�DSSOLFDWLRQ�SDSHUZRUN�� 

WHAT FEES  
WILL I PAY? 
(CONT.) 

:KHQ�ZH�SURYLGH�\RX�ZLWK�D�UHFRPPHQGDWLRQ�DV�\RXU�EURNHU-GHDOHU�RU�DFW�DV�\RXU�LQYHVWPHQW�DG�
YLVHU��ZH�KDYH� WR�DFW� LQ� \RXU�EHVW� LQWHUHVW�DQG�QRW�SXW�RXU� LQWHUHVW�DKHDG�RI� \RXUV�� �$W� WKH�VDPH�
WLPH��WKH�ZD\�ZH�PDNH�PRQH\�FUHDWHV�VRPH�FRQIOLFWV�ZLWK�\RXU�LQWHUHVWV���<RX�VKRXOG�XQGHUVWDQG�
DQG�DVN�XV�DERXW� WKHVH�FRQIOLFWV�EHFDXVH� WKH\�FDQ�DIIHFW� WKH� LQYHVWPHQW�DGYLFH�ZH�SURYLGH� \RX���
+HUH�DUH�VRPH�H[DPSOHV�WR�KHOS�\RX�XQGHUVWDQG�ZKDW�WKLV�PHDQV� 
 
)LQDQFLDO�SURIHVVLRQDOV�RI�0LOOHQQLDO�$GYLVHUV�ZLOO� DOVR�EH� UHJLVWHUHG�ZLWK�RXU� EURNHU-GHDOHU� DIILOLDWH�$OOLHG�
0LOOHQQLDO�� �$OOLHG�0LOOHQQLDO� ILQDQFLDO�SURIHVVLRQDOV�ZLOO� UHFHLYH�FRPSHQVDWLRQ� IRU�EURNHUDJH�VHUYLFHV�FRP�
SOHWHG�DV�UHSUHVHQWDWLYHV�RI�WKH�EURNHU-GHDOHU���+RZHYHU��ILQDQFLDO�SURIHVVLRQDOV�RI�$OOLHG�0LOOHQQLDO�ZLOO�QRW�
UHFHLYH�FRPSHQVDWLRQ� LQ� WKHLU�FDSDFLW\�DV� UHJLVWHUHG� UHSUHVHQWDWLYHV�RI� WKH�EURNHU-GHDOHU� IRU�H[HFXWLRQ�RI�
DGYLVRU\�LQYHVWPHQW�VHUYLFHV�SHUIRUPHG�RQ�WKH�EHKDOI�RI�0LOOHQQLDO�$GYLVHUV¶�FXVWRPHUV� 
 
)LQDQFLDO�SURIHVVLRQDOV�RI�ERWK�$OOLHG�0LOOHQQLDO�DQG�0LOOHQQLDO�$GYLVHUV�PD\�EH�OLFHQVHG�LQVXUDQFH�DJHQWV�
DQG� LQVXUDQFH�EURNHUV�RI�YDULRXV� LQVXUDQFH�FRPSDQLHV�RIIHULQJ� OLIH��KHDOWK�DQG�DQQXLW\�SURGXFWV�� ,Q�VXFK�
FDSDFLWLHV��ILQDQFLDO�SURIHVVLRQDOV�PD\�UHFHLYH�FRPPLVVLRQV��IHHV�DQG�RU�RWKHU�FRPSHQVDWLRQ���&XVWRPHUV�
DUH� XQGHU� QR� REOLJDWLRQ� WR� SXUFKDVH� WKHVH� VHUYLFHV� DQG�RU� SURGXFWV� WKURXJK� RXU� ILQDQFLDO� SURIHVVLRQDOV��
$OOLHG�0LOOHQQLDO�RU�0LOOHQQLDO�$GYLVHUV� 
 
$OOLHG�0LOOHQQLDO�DQG�0LOOHQQLDO�$GYLVHUV�DUH�XQGHU�FRPPRQ�FRQWURO�DQG�RZQHUVKLS�RI�'LVUXSWLYH�9HQWXUHV�
//&��'LVUXSWLYH�9HQWXUHV��//&�LV�D�VSHFLDO�SXUSRVH�LQYHVWPHQW�YHKLFOH�FUHDWHG�WR�VHOO�PHPEHUVKLS�LQWHUHVWV�
DQG�XVH�WKH�QHW�SURFHHGV�WR�SXUFKDVH�UHVWULFWHG�VHFXULWLHV�RI�YDULRXV�SULYDWHO\�KHOG�FRPSDQLHV��$GGLWLRQDO�
LQIRUPDWLRQ�UHJDUGLQJ�'LVUXSWLYH�9HQWXUHV�//&�LV�DYDLODEOH�DW�ZZZ�GLVUXSWLYHYHQWXUHVIXQG�FRP����  
 
$OOLHG�0LOOHQQLDO�KDV�D� UHYHQXH�VKDULQJ�DJUHHPHQW�RQ� ILOH�ZLWK�HDFK�RI� RXU� FXVWRGLDQV� �,17/�DQG� ,%.5���
UHJDUGLQJ� IHHV� FROOHFWHG� IURP� PDUJLQ� LQWHUHVW�� FDVK� EDODQFHV�VZHHS� DFFRXQWV�� SURFHVVLQJ�KDQGOLQJ�
IHHV��  DQG�RWKHU�PLVFHOODQHRXV� IHHV�� �1RWZLWKVWDQGLQJ� WKLV�FRQIOLFW��$OOLHG�0LOOHQQLDO�GRHV�QRW�EHOLHYH� WKDW�
WKLV� DUUDQJHPHQW� LQWHUIHUHV�ZLWK� LWV� SURYLVLRQ� RI� UHFRPPHQGDWLRQV� WR� FXVWRPHUV� EHFDXVH� RI� LWV� SUDFWLFHV�
DQG�FRQWUROV���:H�GR�QRW�SD\�RXU�)LQDQFLDO�3URIHVVLRQDOV�DQ\�RI�WKH�UHYHQXH-VKDULQJ�IHHV�OLVWHG�DERYH� 
 
&XVWRPHUV�VKRXOG�EH�DZDUH�WKDW�WKH�UHFHLSW�RI�DGGLWLRQDO�FRPSHQVDWLRQ�E\�$OOLHG�0LOOHQQLDO��0LOOHQQLDO�$G�
YLVHUV� DQG� LWV� )LQDQFLDO� 3URIHVVLRQDOV� FUHDWHV� D� FRQIOLFW� RI� LQWHUHVW� WKDW�PD\� LPSDLU� WKH�REMHFWLYLW\� RI� RXU�
ILUPV�DQG�WKHVH�LQGLYLGXDOV�ZKHQ�PDNLQJ�UHFRPPHQGDWLRQV��:H�HQGHDYRU�DW�DOO�WLPHV�WR�SXW�WKH�LQWHUHVW�RI�
RXU�FXVWRPHUV�ILUVW�DV�SDUW�RI�RXU�KLJK�VWDQGDUGV�RI�FRPPHUFLDO�KRQRU�DQG�LQWHJULW\��LQGXVWU\�UXOHV�DQG�UHJX�
ODWLRQV��DQG�RXU�ILUPV¶�EHVW�SUDFWLFHV�� 
 
<RX�DUH�HQFRXUDJHG�WR�DVN�XV�DERXW�DQ\�FRQIOLFWV�SUHVHQWHG�DQG�UHYLHZ�\RXU�DFFRXQW�SDSHUZRUN��RXU�5HJ�
%,�'LVFORVXUH�DQG�RXU�$'9�3DUW��$�%URFKXUH�IRU�DGGLWLRQDO�GHWDLOV�RQ�WKHVH�VRXUFHV�RI�FRPSHQVDWLRQ�DQG�
WKH�DVVRFLDWHG�FRQIOLFWV�RI�LQWHUHVW� 
 
&219(56$7,21�67$57(5���$VN�\RXU�ILQDQFLDO�SURIHVVLRQDO� 
· +RZ�PLJKW�\RXU�FRQIOLFWV�RI�LQWHUHVW�DIIHFW�PH��DQG�KRZ�ZLOO�\RX�DGGUHVV�WKHP" 

 
)RU�$GGLWLRQDO� ,QIRUPDWLRQ�DERXW�RXU�FRQIOLFWV�SOHDVH�VHH�RXU�5HJ�%,�'LVFORVXUH�DQG�RXU�$'9�3DUW��$�
%URFKXUH�,WHPV�������DQG����� 

WHAT ARE YOUR 
LEGAL                
OBLIGATIONS TO 
ME WHEN       
PROVIDING     
RECOMMENDA-
TIONS AS MY 
BROKER-DEALER 
OR WHEN ACTING 
AS MY                
INVESTMENT    
ADVISER?  

 

HOW ELSE DOES 
YOUR FIRM MAKE 
MONEY AND 
WHAT CONFLICTS 
OF INTERESTS   
DO YOU HAVE? 

)RU�LQYHVWPHQW�DGYLVRU\�VHUYLFHV�SURYLGHG�WKURXJK�0LOOHQQLDO�$GYLVHUV��RXU�ILQDQFLDO�SURIHVVLRQDOV�DUH�FRP�
SHQVDWHG�WKURXJK�WKH�LQYHVWPHQW�DGYLVRU\�VHUYLFH�IHHV�GHVFULEHG�RQ�SDJH���RI�WKLV�5HODWLRQVKLS�6XPPDU\� � 

)RU�EURNHU-GHDOHU�RU�EURNHUDJH�VHUYLFHV�SURYLGHG� WKURXJK�$OOLHG�0LOOHQQLDO��RXU� ILQDQFLDO�SURIHVVLRQDOV� UH�
FHLYH�FRPPLVVLRQV�IRU�LQYHVWPHQW�SURGXFWV�WKH\�PD\�VHOO�WR�\RX�LQ�D�EURNHUDJH�DFFRXQW�LQ�WKHLU�FDSDFLW\�DV�
UHJLVWHUHG� UHSUHVHQWDWLYHV�RI� WKH�EURNHU-GHDOHU� �7KH� OHYHO�RI�FRPSHQVDWLRQ� UHFHLYHG� IRU� WUDQVDFWLRQV� LQ�D�
EURNHUDJH�DFFRXQW�GHSHQGV�RQ�WKH�W\SH�RI�SURGXFW�SXUFKDVHG� � 

7R�HOLPLQDWH�SRWHQWLDO� FRQIOLFWV��QHLWKHU�$OOLHG�0LOOHQQLDO�QRU�0LOOHQQLDO�$GYLVHUV�XVH�D�SHUIRUPDQFH-EDVHG�
IHH�VWUXFWXUH� 

HOW DO YOUR 
FINANCIAL      
PROFESSIONALS 
MAKE MONEY? 



HOW DO YOUR 
FINANCIAL 
PROFESSIONALS 
MAKE MONEY? 
(CONT.) 

Non-cash compensation is provided to financial professionals in the form of education meetings and recog-
nition trips. Portions of these programs are subsidized by external vendors and affiliates, such as mutual 
fund companies and insurance carriers. Consequently, product providers that sponsor and/or participate in 
education meetings and recognition trips gain opportunities to build relations with financial professionals, 
which could lead to sales of such product provider's products. 

For Additional Information regarding our financial professional's compensation please see our Reg BI 
Disclosure. 

DO YOU OR YOUR Yes, our firms and/or our financial professionals have disciplinary history. Visit Investor.gov/CRS for a 
free and simple search tool to research our firms and our financial professionals or Brokercheck.finra.org. FINANCIAL 

PROFESSIONALS CONVERSATION STARTER. Ask your financial professional: 

HAVE LEGAL OR • As a financial professional, do you have any disciplinary history? For what type of conduct? 

DISCIPLINARY For Additional Information please see our ADV Part 2A Brochure Item 9, Investor.gov or 
HISTORY? Brokercheck.finra.org. 

ADDITIONAL For additional and up-to-date information about our services, or to request a copy of this Relationship Sum-

INFORMATION mary, please contact our firms at 646-532-2400, or by email at info@myampny.com. 

CONVERSATION STARTERS. Ask your financial professional: 
• Who is my primary contact person? Is he or she a representative of an investment-advisor or a 

broker-dealer? 
• Who can I talk to if I have concerns about how this person is treating me? 
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1RQ-FDVK�FRPSHQVDWLRQ�LV�SURYLGHG�WR�ILQDQFLDO�SURIHVVLRQDOV�LQ�WKH�IRUP�RI�HGXFDWLRQ�PHHWLQJV�DQG�UHFRJ�
QLWLRQ�WULSV���3RUWLRQV�RI�WKHVH�SURJUDPV�DUH�VXEVLGL]HG�E\�H[WHUQDO�YHQGRUV�DQG�DIILOLDWHV��VXFK�DV�PXWXDO�
IXQG�FRPSDQLHV�DQG�LQVXUDQFH�FDUULHUV���&RQVHTXHQWO\��SURGXFW�SURYLGHUV�WKDW�VSRQVRU�DQG�RU�SDUWLFLSDWH�LQ�
HGXFDWLRQ�PHHWLQJV�DQG� UHFRJQLWLRQ� WULSV�JDLQ�RSSRUWXQLWLHV� WR�EXLOG� UHODWLRQV�ZLWK� ILQDQFLDO�SURIHVVLRQDOV��
ZKLFK�FRXOG�OHDG�WR�VDOHV�RI�VXFK�SURGXFW�SURYLGHU¶V�SURGXFWV� 

)RU�$GGLWLRQDO� ,QIRUPDWLRQ� UHJDUGLQJ�RXU� ILQDQFLDO� SURIHVVLRQDO¶V� FRPSHQVDWLRQ� SOHDVH� VHH�RXU�5HJ�%,�
'LVFORVXUH�� 

HOW DO YOUR 
FINANCIAL      
PROFESSIONALS 
MAKE MONEY? 
(CONT.) 

<HV�� RXU� ILUPV�DQG�RU� RXU� ILQDQFLDO� SURIHVVLRQDOV�KDYH�GLVFLSOLQDU\�KLVWRU\�� �9LVLW� ,QYHVWRU�JRY�&56� IRU� D�
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Millennial Advisers, LLC 

Three World Financial 200 Vesey St 24thFloor

New York, NY 10281 
www.ouradvisers.com 
PHONE - 646-532-2400 

FAX - 646-349-3822 
March 3, 2021 

This Brochure provides information about the qualifications and business practices of Millennial 
Advisers, LLC ("Millennial Advisers"). If you have any questions about the contents of this brochure, 
please contact our Chief Compliance Officer at 646-532-2400. The information in this brochure has 
not been approved or verified by the United States Securities and Exchange Commission or by any 
state securities authority. Millennial Advisers is a registered investment adviser. Registration of an 
investment adviser does not imply a certain level of skill or training. 

Additional information about Millennial Advisers is also available on the SEC's website at 
www.adviserinfo.sec.gov. 



Item 2 – Summary of Material Changes 

Our Brochure was last updated on March 3, 2021.  This section will note any material changes 
that may have been made since our last printed Brochure.  Please note there has been no 
material changes since the last update.

Millennial Advisers, LLC will provide all clients with a new Brochure as necessary based on changes or 
new information, at any time, without charge. 

The Brochure may currently be requested, free of charge, by contacting Millennial Advisers at 646- 
532-2400 or info@myampny.com.

Any further information about Millennial Advisers, LLC is also available via the SEC’s web site 
www.adviserinfo.sec.gov.



3 
MILLENNIAL ADVISERS, LLC DISCLOSURE BROCHURE 03032021 

Item 3 – Table of Contents 

Item 1-  Cover Page 

Item 2-  Material Changes 

Item 3-  Table of Contents 3 

Item 4-  Advisory Business 4 

Item 5-  Fees and Compensation 5 

Item 6-  Performance-Based Fees and Side-By-Side Management 6 

Item 7-  Types of Clients 6 

Item 8-  Methods of Analysis, Investment Strategies and Risk of Loss 6 

Item 9-  Disciplinary Information 10 

Item 10-  Other Financial Industry Activities and Affiliations 10 

Item 11-  Code of Ethics, Participation or Interest &Personal Trading 11 

Item 12-  Brokerage Practices 11 

Item 13-  Review of Accounts 12 

Item 14-  Client Referrals and Other Compensation 12 

Item 15-  Custody 12 

Item 16-  Investment Discretion 13 

Item 17-  Voting Client Securities 13 

Item 18-  Financial Information 13 



4 
MILLENNIAL ADVISERS, LLC DISCLOSURE BROCHURE 03032021 

Item 4 – Advisory Business 

Millennial Advisers, LLC is an SEC Registered Investment Adviser formed on 2013 as a New 
York registered limited liability company (LLC). The firm is wholly owned by JPED Holdings 
LLC which is owned by Edward Daigneau (Managing Partner), John Louis Parmigiani (Managing 
Partner). Millennial Advisers, LLC is focused upon providing financial planning services to 
individuals and businesses. 

Allied Millennial Partners, LLC which specializes in Stocks, Bonds, Mutual Funds, United States 
Government Securities, Municipal Securities, Life Insurance, Annuities, Options and Transactions in 
Listed Securities by an Exchange Member. Allied Millennial Partners, LLC is affiliated with Millennial 
Advisers, LLC through the common ownership. Millennial Advisers, LLC will recommend the services 
of the Broker/Dealer Allied Millennial Partners, LLC to act as a broker/dealer but not with regard to 
which securities or the amount of securities that should be traded. Moreover, the client is not 
required to use Allied Millennial Partners, LLC as Broker/Dealer based upon those recommendations. 

Millennial Advisers, LLC believes it is important to understand the needs and goals of each client in 
order to design and craft a proper representation and investment strategy. Therefore, 
representatives of Millennial Advisers, LLC will make a thorough and comprehensive 
assessment of the client’s personal, professional, and business brand/positioning, financial 
wherewithal, risk tolerance, personal and professional goals, investment expectation and any unique 
factors that are particular to a specific client’s situation. A proper strategy including personal, 
professional, business and investments can only be recommended and implemented after a 
thorough understanding of all of the client’s overall personal, professional, business and investment 
objectives, goals and suitability. 

In addition, Millennial Advisers, LLC acts as a fiduciary for all of its clients. That means Millennial 
Advisers, LLC places the financial concerns of its clients ahead of its own and only acts within the best 
interests of the client. While Millennial Advisers, LLC can never promise the amount of any expected 
results, a promise of due diligence, honest and careful personal, professional, business and 
investment advice along with the goal of considering the best interests of each client can be 
expected. 

As of December 31, 2020, we have approximately $36,501,136 of client assets under our 
management on a discretionary basis. 
 Comprehensive Portfolio Management

Millennial Advisers, LLC provides Investment Advisory services in the following areas: 
Portfolio Management 
Millennial Advisory, LLC has developed an approach to comprehensive personal, professional, business 
and financial planning which seeks to maximize long-term goals and expectations while managing 
risk. Therefore, prior to recommending any investment advisory arrangement Millennial Advisers, 
LLC will work with each client to understand their individual situation. 
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This will include a review of the client’s financial goals, net worth, cash flow, tax planning, insurance 
needs, estate analysis, retirement planning, portfolio review, educational planning and charitable 
donations. After that consultation and a full understanding of the client’s personal, professional, 
business and financial situation a strategy can be recommended. 

Through the experience of the representatives of Millennial Advisers, LLC and their knowledge of the 
various strategies available recommendations that will optimize results while balancing the risks can 
now be made. Specifically, Millennial Advisers, LLC will recommend selections of strategies that may 
include employment contracts, operations changes, vendors or Advisers, equities, preferred stocks, 
convertible bonds, corporate debt securities, U.S. Government securities, municipal securities, 
commercial paper, certificates of deposit, mutual funds and exchange-traded funds and any other 
strategy deemed appropriate. As noted, the specific composition of the strategy will be on a case by 
case basis. Further, the client may place restrictions on investing in certain securities or certain types 
of securities. 

The Firm does not provide wrap fees or receive fees for wrap fees and will not act as a portfolio 
manager of any wrap fee account. 

If a conflict exists between the interests of Millennial Advisers, LLC and the interests of the client, the 
client is under no obligation to act upon the recommendation of Millennial Advisers, LLC. If the client 
elects to act upon any such recommendation the client is under no obligation to effect the transaction 
through Millennial Advisers, LLC. 

Item 5 – Fees and Compensation 

All fees, which are negotiable, will be established by a written contract between Millennial Advisers, 
LLC and the client. While all fees will be established on an individual basis, depending on the 
circumstances, the specific fees that will be generally charged are enumerated below. Millennial 
Advisers, LLC receives a portion of the advisory fee charged to the client pursuant to the Rep Payout 
Agreement.  

Where an arrangement is based upon investment adviser services, specifically wealth management, 
has been entered into with the customer, the general fees will consist of an annual fee based upon a 
percentage of the market value of the assets held in the account. 

The annual fee does not include any transaction fees, brokerage commissions or fees associated with 
any transaction. Please see Item 12 for further elaboration regarding brokerage fees and services. 

The annual fee is calculated on a monthly basis, based on the value of assets held in the account on 
the last business day for the previous month.  Further, the fee for services will be billed in arrears based 
upon the previous month; therefore, there will not be a refund of fees paid upon termination of 
services, since the fees will only be assessed for work already performed. 
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The annual fee for Portfolio Management services are based upon a percentage of assets under 
management and generally range from 0.50% to 2.75%. 

PORTFOLIO VALUE ANNUAL FEE 

Up to $500,000 2.50% - 2.75% 
$500,001 to $1,000,000 2.00% - 2.50% 
$1,000,001 to $5,000,000 1.00% - 2.00% 
Above $5,000,000 0.50% - 1.00% 

The Firm will not maintain custody of any client assets. 

The Firm does not accept compensation for the sale of securities or other investment products. 
Millennial Advisers does not charge an asset management fee on annuities. 

The fees charged to family members of associated persons or employees of the Firm or the 
Broker/Dealer may be lower than fees offered to other clients or no fees may be charged at all. 

Registered representative of Allied Millennial Partners LLC will not receive a commission for executing 
transactions for clients of Millennial Advisers, LLC. 

Item 6 – Performance Based Fees and Side by Side Management 

Millennial Advisers, LLC does not charge a performance based fee. 

Item 7 – Types of Clients 

Millennial Advisers, LLC provides representation and advisory services, financial planning services, to 
high net worth individuals, professional partners, non-profit organizations, corporations, trusts 
and businesses. The firm does not maintain a minimum investment requirement and provides  
advisory services regardless of the income potential from the client. 

Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 

There can be no guarantees that investing will always generate a profit. Indeed, as the oft heard 
warning makes plain: past performance does not necessarily guarantee future results. 

Therefore, investing in securities involves a risk and consequently clients must be prepared for losses 
they may reasonably bear. Consistent with those admonitions, Millennial Advisers LLC engages in 
recommendations and strategies that can best position the client and withstand the volatility and 
swings of the market. Millennial Advisers, LLC engages in an analytical approach that emphasizes the 
client’s strategic goals and objectives. These strategies include the diversification of asset classes and 
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investment products including non-traded investment trusts and other illiquid products. 

The strategies also include the time horizon of investments, tax consequences, transaction costs and 
the general risks associated with investments. If a particular investment that poses unusual risk is 
discussed, the Firm will highlight the particular volatility and risk associated with the investment, will 
provide materials associated with the risks and explain the benefits and pitfalls of the investments. 

Millennial Advisers, LLC’s securities analysis methods may include charting, fundamental analysis and 
technical analysis. Millennial Advisers, LLC focuses on asset allocation rather than focusing primarily 
on securities selection. Millennial Advisers, LLC attempts to identify an appropriate ratio of securities, 
fixed income, and cash suitable to the client’s investment goals and risk tolerance leveraging the tools 
and resources discussed throughout this brochure. Millennial Advisers, LLC’s Advisory 
Representatives may employ the following methods, and/or they may be utilized by third parties 
including Charles Schwab, Interactive Brokers or StoneX and third parties engaged through the 
management programs. 

Fundamental analysis generally involves looking at economic and financial factors. Additionally, we 
are assessing a company’s or security’s value based on factors such as sales, assets, markets, 
management, products and services, earnings, and financial structure. The analysis attempts to 
measure the intrinsic value of a security by looking at economic and financial factors (including the 
overall economy, industry conditions, and the financial condition and management of the company 
itself) to determine if the company is under-priced (indicating it may be a good time to buy) or 
overpriced (indicating it may be time to sell). Fundamental analysis does not attempt to anticipate 
market movements. This presents a potential risk, as the price of a security can move up or down 
along with the overall market regardless of the economic and financial factors considered in 
evaluating the stock. 

Technical analysis generally involves studying trends and movements in a security’s price, trading 
volume, and other market-related factors in an attempt to discern patterns. The analysis looks at past 
market movements and applies that analysis to the present in an attempt to recognize 
recurring patterns of investor behavior and potentially predict future price movement. Technical 
analysis does not consider the underlying financial condition of a company. This presents a risk in 
that a poorly-managed or financially unsound company may under-perform regardless of market 
movement. 

Charting is a form of technical analysis in which various factors are diagrammed in order to illustrate 
patterns. 

One or more of the following strategy(ies) may be deployed in managing client accounts, depending 
on the needs of the client and consistent with the client's investment objectives, risk tolerance, and 
time horizons, among other considerations: 

Long-term purchases. Securities are purchased with the idea of holding them in the client's account 
for a year or longer. A risk in a long-term purchase strategy is that by holding the security for this 
length of time, you may not take advantages of short-term gains that could be profitable to a client. 

Short-term purchases. When utilizing this strategy, securities are purchased with the idea of selling 

7 
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them within a relatively short time (typically a year or less). 

Trading. Securities are purchased with the idea of selling them very quickly (typically within 30 days or 
less). 

Millennial Advisers, LLC emphasizes that investment returns, particularly over shorter time periods, 
can be highly volatile and are dependent on a wide variety of factors. Thus, our investment 
management services are generally designed for long-term investment objectives or strategies, rather 
than for short-term trading purposes. Neither diversification nor asset allocation assure a profit or 
protect you against a loss, and there is no guarantee that your investment objectives will be achieved. 

You are advised investing in securities involves risk of loss, including the potential loss of principal. 
Therefore, your participation in any of the management programs offered by Millennial Advisers, LLC 
will require you to be prepared to bear the risk of loss and fluctuating performance. 

Millennial Advisers, LLC does not represent, warrantee or imply that the services or methods of analysis 
used by Millennial Advisers, LLC can or will predict future results, successfully identify market tops or 
bottoms, or insulate you from losses due to major market corrections or crashes. Past performance is 
no indication of future performance. No guarantees can be offered that your goals or objectives will 
be achieved. Further, no promises or assumptions can be made that the advisory services offered by 
Millennial Advisers, LLC will provide a better return than other investment strategies. 

Mutual Fund and/or ETF Analysis. The experience and track record of the manager of the mutual fund 
or ETF is analyzed in an attempt to determine if that manager has demonstrated an ability to invest 
over a period of time and in different economic conditions. Further, the analysis includes: 

• review of the underlying assets in a mutual fund or ETF in an attempt to determine if there is
significant overlap in the underlying investments held in another fund(s) in the client’s
portfolio.

• Determination of whether the fund appears to follow the stated investment strategy.

The primary risks associated with mutual funds include: 

 Manager Risk: which is the risk that an actively managed mutual fund’s investment adviser will
fail to execute the fund’s stated investment strategy.

 Market Risk: which is the risk that the Stock Market will decline, decreasing the value of the
securities contained within the mutual funds we recommend to you.

 Industry Risk: which is the risk that a group of stocks in a single industry will decline in price due
to adverse developments in that industry, decreasing the value of mutual funds that are
significantly invested in that industry.

 Inflation Risk: which is the risk that the rate of price increases in the economy deteriorates the
returns associated with the mutual fund.

The primary risk associated with ETFs is that the investment vehicle trades on an auctionable market. 
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Therefore, there is more price fluctuation with ETFs than with mutual funds since ETFs trade 
throughout the day, whereas mutual funds are priced once a day. Also, since most ETFs are designed 
to mirror a market index, such as the S&P 500, they will not outperform the index. 

These are some of the primary risks associated with the way we recommend investments to you. 
Please do not hesitate to contact us to discuss these risks and others in more detail. Also, we encourage 
you to carefully review each ETF and/or fund's prospectus, which the custodian mails directly to the 
client following any purchase of a mutual fund that is new to the client's account. In addition, 
a prospectus is available online at each mutual fund company's website. At the client's request at any 
time Millennial Advisers, LLC will direct the client to the appropriate Web page to access the 
prospectus. 

Private Placements and Hedge Funds.  These products have the following risks: risk of illiquidity, loss 
of the client’s principal investment, no secondary market to liquidate shares or units, tax consequences 
are highly complex, often such products have a limited operating history, very susceptible to economic 
conditions, are inherently volatile, in ability to accurately value the products, risky holdings and 
transactions, conflicts of interest within the product, credit risk, leverage risk, limited regulatory 
oversight or the absence of regulatory oversight. The products are speculative in nature and involve a 
high degree of risk. Such products are not for an investor with a need for liquidity. 

Long-term purchases.  Using a long-term purchase strategy generally assumes the financial markets 
will go up in the long-term which may not be the case. There is also the risk that the segment of the 
market that you are invested in or perhaps just your particular investment will go down over time even 
if the overall financial markets advance. Purchasing investments long-term may create an opportunity 
cost - “locking-up” assets that may be better utilized in the short-term in other investments. 

Active and Short-Term Trading.  Risks include increasing the transactional costs or being assessed short 
term trading fees. Additional costs impact the overall performance of the account. Additionally, there 
may be tax implication. 

Fundamental Analysis does not attempt to anticipate market movements. This represents a potential 
risk, as the price of a security can move up or down along with the overall market, regardless of the 
economic and financial factors considered in evaluating the security. 

Technical and Charting Analysis.  The risk of the analysis using mathematical and statistical modeling 
is that they may not accurately predict future investment patterns. Day to day changes in the market 
prices of investments may follow random patterns and may not be predictable with any reliable degree 
of accuracy. 

No investment strategy can avoid loss. Investing in securities involves risk of loss that you need to be 
prepared to bear. 
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Item 9 – Disciplinary Information 

Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would be material to an evaluation of Millennial Advisers, LLC or the integrity 
of Millennial Advisers, LLC management. Millennial Advisers, LLC has no information applicable to this 
Item. Further information concerning the Firm and its Advisers can be found at 
http://brokercheck.finra.org/ and http://www.adviserinfo.sec.gov/IAPD/ Disciplinary history of the 
investment adviser and investment adviser representatives can also be obtained from your states 
division of securities. 

Item 10 – Other Financial Industry Activities and Affiliations 

Investment Adviser representatives of Millennial Advisers, LLC will also be registered with the 
Broker/Dealer Allied Millennial Partners, LLC, a registered Broker/Dealer registered with FINRA and 
SIPC. Allied Millennial Partners, LLC or its employees will receive compensation for activities as 
representatives of the Broker/Dealer.  

Millennial Advisers, LLC is not and does not have a related person who is a future commission 
merchant, commodity pool operator, commodity trading advisor, or an associated person of the 
foregoing entities. Further, Millennial Advisers, LLC is not and does not have a related person who is: 
investment company, other investment adviser or financial planner, futures commission merchant or 
commodity pool operator, banking or thrift institution, insurance company or agency, pension 
consultant, real estate broker or dealer, or sponsor or syndicator of a limited partnership. Disruptive 
Ventures, LLC and Disruptive Ventures Remote Revolution, LLC are related persons who are a pooled 
investment vehicle. 

Associated persons of Millennial Advisers, LLC includes Allied Millennial Partners, LLC, who is a 
licensed broker-dealer and an insurance agency offering life and health. Millennial Advisers, LLC 
does not endorse in anyway the services offered as outside business activities of its associated 
persons. Such services are independent and separate from the products and services offered by 
Millennial Advisers, LLC. Advisers do not receive compensation in their capacity as registered 
representatives of a brokerdealer for the execution of advisery clients’ investment transactions. 
Clients are encouraged to seek and compare the advices and services of other professionals outside 
of Millennial Advisers, LLC’s related persons. 

Millennial Advisers, LLC and Allied Millennial Partners, LLC are under common ownership and control. 

Millennial Advisers, LLC does not recommend other investment advisers and does not receive 
compensation directly from other investment advisers. 
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Item 11 - Code of Ethics, Participation or Interest in Client Transactions & Personal Trading 

Millennial Advisers, LLC has adopted a Code of Ethics for all supervised persons of the firm describing 
its high standard of business conduct, and fiduciary duty to its clients. The Code of Ethics includes 
provisions relating to the confidentiality of client information, a prohibition on insider trading, a 
prohibition of rumor mongering, restrictions on the acceptance of significant gifts and the reporting 
of certain gifts and business entertainment items, and personal securities trading procedures, among 
other things. All supervised persons at Millennial Advisers, LLC must acknowledge the terms of the 
Code of Ethics annually, or as amended. 

Millennial Advisers, LLC anticipates that, in appropriate circumstances, consistent with clients’ 
investment objectives, it will recommend to investment Advisory clients or prospective clients, the 
purchase or sale of securities in which Millennial Advisers, LLC, its affiliates and/or clients, directly or 
indirectly, have a position of interest. Millennial Advisers, LLC’s employees and persons associated 
with Millennial Advisers, LLC are required to follow Millennial Advisers, LLC’s Code of Ethics.  Subject 
to satisfying this policy and applicable laws, officers, directors and employees of Millennial Advisers, 
LLC and its affiliates may trade for their own accounts in securities which are recommended to and/or 
purchased for Millennial Advisers, LLC ‘s clients. The Code of Ethics is designed to assure that the 
personal securities transactions, activities and interests of the employees of Millennial Advisers, LLC 
will not interfere with (i) making decisions in the best interest of Advisory clients and (ii) implementing 
such decisions while, at the same time, allowing employees to invest for their own accounts. Under 
the Code certain classes of securities have been designated as exempt transactions, based upon a 
determination that these would materially not interfere with the best interest of Millennial Advisers, 
LLC’s clients. In addition, the Code requires pre-clearance of many transactions, and restricts trading 
in close proximity to client trading activity.  

Nonetheless, because the Code of Ethics in some circumstances would permit employees to invest in 
the same securities as clients, there is a possibility that employees might benefit from market activity 
by a client in a security held by an employee. Employee trading is continually monitored under the 
Code of Ethics, and to reasonably prevent conflicts of interest between Millennial Advisers, LLC and its 
clients. 

Moreover, in the event any officer or employee of Millennial Advisers, LLC trades a security at the 
same time such security is recommended to a client the client will always get the best price. 

Millennial Advisers, LLC’s clients or prospective clients may request a copy of the firm's Code of Ethics 
by contacting Justin Chen. 

Item 12 – Brokerage Practices 

Millennial Advisers, LLC does not maintain custody of client funds or securities. Client accounts will be 
held through a qualified custodian. Millennial Advisers, LLC selects qualified custodians, such as 
Charles Schwab, Inc., Interactive Brokers, and StoneX based on an assessment of transaction 
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fees, client interest and access to products.  Millennial Advisers, LLC directs transactions at 
Interactive Brokers and StoneX to its affiliate, Allied Millennial Partners who is an introducing broker 
dealer that clears through Interactive Brokers and StoneX. 

Millennial Advisers, LLC receives no research, product, or services other than execution from a broker-
dealer in connection with client securities transactions (“soft dollar benefits”). 

Millennial Advisers, LLC receives no referrals from a broker-dealer or third party in exchange for using 
that broker-dealer or third party. 

Transactions for each client will be effected independently unless individual Adviser’s decide to 
purchase or sell the same securities for several clients at approximately the same time. Advisers will 
aggregate orders to allocate fairly among client accounts. 

Item 13 – Review of Accounts 

Millennial Advisers, LLC will provide periodic financial plans that will be reviewed and updated at the 
Client's request or as required based on the signed agreement for services. Additional reviews may be 
triggered by changes with money managers, if applicable, material market conditions, economic 
changes, political events or substantial additions or withdrawals from the established plan. Any reports 
generated concerning the above will be in writing and furnished to the Client upon request. 

The assigned representative on the account, will conduct all reviews. 

Item 14 – Client Referrals and Other Compensation 

Millennial Advisers, LLC does not accept non-client economic benefits such as sales awards. Thus, no 
such arrangement exists and no conflict of interests will arise. 

Millennial Advisers, LLC will not directly or indirectly compensate any person for client referrals other 
than as described herein. 

Item 15 – Custody 

All fees are withdrawn from client accounts through the qualified custodian, in accordance with the 
written authorization from the client. The client will receive itemized statements from the qualified 
custodian each time a fee is deducted from a client account and is urged to review and carefully 
compare those statements with any reports received from the Firm. 
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Item 16 – Investment Discretion 

Millennial Advisers, LLC does have discretionary authority from the client at the outset of the 
investment Advisory relationship to select the identity and amount of securities or other products to 
be bought or sold. When selecting products and determining amounts, Millennial Advisers, LLC will 
observe the investment policies, limitations and restrictions, if any, provided by the client. Those 
guidelines and restrictions must be provided to Millennial Advisers, LLC in writing. 

Item 17 – Voting Client Securities 

Millennial Advisers, LLC does not have any authority and does not vote proxies on behalf of its clients. 
Clients will not receive proxies or other solicitations from the Firm, rather clients will receive such 
information from the transfer agent or custodian of the client. Millennial Advisers, LLC may provide 
advice to clients regarding the clients’ voting of proxies and any client may contact the Firm at any 
time to discuss these matters. 

Item 18 – Financial Information 

Millennial Advisers, LLC is required to provide certain financial information or disclosures about its 
financial condition. 

Millennial Advisers, LLC does not require or solicit prepayment of more than $500 in fees per client, 
six months or more in advance. 

Millennial Advisers, LLC has no financial commitment that impairs its ability to meet contractual and 
fiduciary commitments to clients and has not been the subject of a bankruptcy proceeding. 
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MILLENNIAL ADVISERS PRIVACY POLICY STATEMENT 

 

The confidentiality of client information is an important concern of Millennial Advisers, LLC. We 
take precautions to safeguard personal client information and we will do our best to protect that 
information. The provisions of this privacy notice will apply to former clients as well as current clients. 
Millennial Advisers, LLC. collects personal information about you that is necessary to provide 
financial products or services. We may obtain this information from the following sources: 

 
Information we receive from you on account applications, forms and other materials that you provide 
to us, whether in writing, in person, by telephone or by any other means. This information may include 
your name, address, telephone number, social security number, occupation, assets and income. 
Information about your transactions with us or a non-affiliated third party such as account balances, 
payment history and account activity. Information we receive from a consumer-reporting agency, such 
as your credit bureau reports and other information relating to your creditworthiness. Millennial 
Advisers, LLC will only disclose certain information about you, as permitted by law, under the 
following circumstances: 

 
 Where we believe, in good faith, that disclosure is required under law to cooperate 

with regulators or law enforcement authorities. 
 
 To our service providers to help us process your application or service your accounts. 

These service providers, in turn are required to protect the confidentiality and security 
of any information we give to them and may not reuse it for any other purpose. 

 
 Millennial Advisers, LLC restricts access of your personal accounts(s) and 

information to those employees who require access to that information in order to 
provide products or services to you. We maintain physical, electronic and procedural 
safeguards that comply with industry standards to safeguard your nonpublic personal 
information. Third parties who have access to such personal information must agree 
to follow appropriate standards of security and confidentiality. 

 
If you have any questions regarding this policy, please contact us at (646) 532-2400. 
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